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Amendments to the Claims: 

This listing of claims will replace all prior versions, and listings, of claims in this 
application: 

Claim 1 (currently amended): A computer-implemented method for determining an optimal 
award schedule for satisfying a purchase requisition, the method comprising: 

receiving over a computer network, from each of a plurality of candidate suppliers, a 

corresponding plurality of bids; 
receiving, from at least on e a_candidate supplier over said computer network, an offer of a 
business-volume discount that is triggered when an aggr e gat e purchase from the 
candidate supplier of at least one unit of a first qualifying item and at least one unit of 
a second qualifying item k -has an aggregated volume within a defined volume 
interval; and 

determining by a processor an optimal award schedule for satisfaction of th e 
r e quisition comprising an optimal combination of suppliers and a list of items to be 
ordered from each supplier to at least partially satisfy the purchase requisition . 

Claim 2 (original): The method of claim 1, wherein receiving a business- volume discount offer 
comprises receiving a business-volume discount offer in which a business-volume discount is 
triggered on the basis of purchases of items belonging a first category of items and no business- 
volume discount is triggered on the basis of purchases of items belonging to a second category of 
items. 

Claim 3 (original): The method of claim 2, wherein receiving a corresponding plurality of bids 
comprises receiving, from the at least one candidate supplier, a first bid in which each item 
recited in the first bid belongs to no more that one item-category. 

Claim 4 (original): The method of claim 2, wherein receiving a corresponding plurality of bids 
comprises receiving, from the at least one candidate supplier, a first bid in which at least one 
item recited in the first bid belongs to both a first item-category and a second item-category. 

Claim 5 (original): The method of claim 4, wherein determining an optimal award schedule 
comprises constraining the optimal award schedule such that a purchase of the at least one 
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qualifying item contributes to a business volume discount associated with at most one of the first 
and second item-categories. 

Claim 6 (original): The method of claim 1, wherein receiving an offer of a business-volume 
discount comprises receiving a business-volume discount offer that defines a plurality of volume 
intervals, each of the volume intervals being associated with a corresponding discount to be 
offered when the volume of an aggregate purchase of at least two qualifying items from the at 
least one candidate supplier is within the volume interval. 

Claim 7 (original): The method of claim 1, wherein receiving an offer of a business-volume 
discount comprises receiving a business-volume discount offer in which the defined volume 
interval has a lower bound defined by a volume threshold and no upper bound. 

Claim 8 (currently amended): A computer-readable medium having encoded thereon software for 
satisfying a purchase requisition, the software comprising instructions for: 

receiving, from each of a plurality of candidate suppliers, a corresponding plurality of 
bids; 

receiving, from at least one a^candidate supplier, an offer of a business-volume discount 
that is triggered when an aggregate purchase from the candidate supplier of at least 
one unit of a first qualifying item and at least one unit of a second qualifying item is 
has an aggregated volume within a defined volume interval; and 

determining an optimal award schedule for — satisfaction — ef — the — purchas e 
roquisitio n comprising an optimal combination of suppliers and a list of items to be 
ordered from each supplier to at least partially satisfy the purchase requisition . 

Claim 9 (original): The computer-readable medium of claim 8, wherein the instructions for 
receiving a business-volume discount offer comprise instructions for receiving a business- 
volume discount offer in which a business-volume discount is triggered on the basis of purchases 
of items belonging a first category of items and no business- volume discount is triggered on the 
basis of purchases of items belonging to a second category of items. 

Claim 10 (original): The computer-readable medium of claim 9, wherein the instructions for 
receiving a corresponding plurality of bids comprise instructions for receiving, from the at least 



-3- 



Applicants: Schneur et al 
Appl.No. 10/081,411 
Page 4 of 9 

one candidate supplier, a first bid in which each item recited in the first bid belongs to no more 
than one item-category. 

Claim 1 1 (original): The computer-readable medium of claim 9, wherein the instructions for 
receiving a corresponding plurality of bids comprise instructions for receiving, fi:om the at least 
one candidate supplier, a first bid in which at least one item recited in the first bid belongs to 
both a first item-category and a second item-category. 

Claim 12 (origmal): The computer-readable medium of claim 11, wherein the instructions for 
determining an optimal award schedule comprise instructions for constraining the optimal award 
schedule such that a purchase of the at least one qualifying item contributes to a business volume 
discount associated with at most one of the first and second item-categories. 

Claim 13 (original): The computer-readable medium of claim 8. wherein the instructions for 
receiving an offer of a business-volume discount comprise instructions for receiving a business- 
volume discount offer that defines a plurality of volume intervals, each of the volume intervals 
being associated with a corresponding discount to be offered when the volume of an aggregate 
purchase of at least qualifying two items firom the at least one candidate supplier is within the 
volume interval. 

Claim 14 (original): The computer-readable medium of claim 8, wherein the instructions for 
receiving an offer of a business-volume discount comprise instructions for receiving a business- 
volume discount offer in which the defined volume interval has a lower bound defined by a 
volume threshold and no upper bound. 
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